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Excellent execution track record - 

completed 47 road projects, on or 

ahead of schedule 

One of the largest employers in 

the construction industry in India 

One of the largest fleet of 

construction equipment in India 

Robust revenue visibility – order 

book at 2.64x(d) FY16 revenues 

Strong financial performance - 

growth, profitability and return 

metrics 

Annuity focused BOT portfolio  

Efficient business model 

Dilip Buildcon Ltd - snapshot 
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One of the leading EPC company in India, with a focus on private sector road construction 
(a) As on March 31, 2016 

(b) On a standalone basis 

(c) As on May 31, 2016 

(d) Unexecuted order book as on March 31, 2016/FY 16 Total Revenue (Standalone Basis) 

Note: EPC – Engineering Procurement & Construction; BOT – Build, Operate, Transfer 

 

 

 

 

 
 Road projects aggregating to 5,612 lane kms completed during last five financial years ended March FY16  

 64 ongoing projects(a) across roads (8,422 lane kms), irrigation, urban development, bridge  in 12 states 

 Received early completion bonus of INR 2,206 mn(a) 

 Own 7,345 construction equipments and vehicles(a) from some of  the world’s leading suppliers 

 12 projects - INR 2,070 mn of assured annuity revenue for more than 12 years 

 Opportunistically looking to divest the BOT portfolio 

 Another 3 BOT projects and 3 Hybrid annuity projects under execution 

 FY16(b) Total Income of INR 40,853 mn, EBITDA of INR 8,146 mn and PAT of INR 2,199 mn 

 FY16(b) RoNW and RoCE of 22.4% and 20.0% respectively 

 

 

 19,746 employees(a), trained by the original equipment manufacturers 

 Total contract value of INR 166,727 mn(a) / unexecuted order book of INR 107,787 mn(a) 

 78.7%(a) of the order book comprised of third party orders 

 New order book with has contract value of INR 8,577 million(c) 

 

 Revenue(b) and EBITDA(b) growth of 36.2% and 32.5% respectively from FY12 to FY16  

 Raised only INR 750mn of external capital for growth 



Proven track record of growth, expansion and diversification 

Awards, accreditation and accolades 
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2006 

FY 09 

2010 

2012 

FY 14 

FY 15 

» Incorporated 
» Business of M/s Dilip Builders 

along with all assets and liabilities 

transferred to the company 

» BanyanTree Growth 

Capital invested INR 

750mn into the 

Company 

» Achieved revenue 

in excess of INR 

10,000mn 

» Order book crosses 

INR 25,000mn 

» Order book crossed 

INR 74,000mn 

» Completed 

construction of over 

5,000 lane 

kilometres of road 

projects since FY09 

 
 

» Largest Caterpillar fleet owner of 

machines and engines of Central 

India by Caterpillar India & Gmmco 

Limited 

 
 

» Became one of biggest customers 

of Metso Mining & Construction 

Technology in Central India 

 
 

» ISO 9001:2008 certification 

 
 

» Awarded for achieving highest 

upliftment of Bitumen during 

January to December, 2013 by 

Indian Oil Corporation Limited, 

Bhopal Division Office 

 
 

» Received OHSAS 18001:2007 

certification 

» Received ISO 14001:2004 

certification 

» Biggest customer of Wirtgen-

branded equipment in India 

2012 2011 2010 2013 2014 

FY 12 

» First order of a value 

over INR 5,000mn and 

the first order outside  

Madhya Pradesh 

» Achieved revenue in  

excess of INR 20,000mn 

» Entered irrigation 

segment 

FY 13 

» Entered urban 

development 

segment 

2007 

» Achieved 

revenue in 

excess of 

INR 1,500mn 

Note:Financials on a standalone basis 

» Achieved 

revenue in 

excess of 

26,000mn 

FY 16 

» Declared as ‘selected bidder’ for 

EPC projects in Andhra Pradesh 

amounting to INR 7,407 mn from 

NHAI 



Dilip Buildcon – Key highlights 
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Differentiated business model focused on efficiency, profitability and on-time execution 

̶ Control over execution and timely completion in providing EPC services 

Equipment ownership for better execution 

̶ Owned equipment bank, key to on-time execution efficiently and profitably  

Road sector – ready for take-off 

̶ Excellent experience and credentials in the road construction space to capture the opportunity 

Focus on profitable, sustainable growth with robust order book providing visibility 

̶ Fast moving third party order book diversified across states and clients 

Strong financial performance and credit profile 

̶ Best in class financial metrics – robust growth, high profitability and return ratios 

Experienced leadership team 

̶ Management team with significant experience in the construction, technology and project management know-how 



Differentiated business model focused on efficiency, profitability and  
on-time execution 
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 Excellent pre-qualification credentials 

 Careful selection criteria 

 Efficient project planning and management 

 Clustering for efficiency & profitability 

Project  

selection  

and  

management 

 Focus on roads 

 Focus on government contracts 

 Equipment ownership 

 Skilled manpower  

 Minimal subcontracting 

 Backward integration 

 

Differentiated  

business  

model 

 

 Cost-effective procurement  

 Equipment tracking and management for efficiency 

 Robust contract management 

 Project tracking to minimize delays 

 Skilled project execution team 

 Innovations in designs and advanced technology 

 

Superior 

execution 

 

On time 

delivery of 

projects 

High quality execution from pre-bidding to actual construction 




